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“Poised For Growth: An Innovative 
Stock in a Potentially Huge Market!”

“Our GEA portfolio is focused primarily 
on oil and natural gas. Of course, there are 
other forms of energy besides these. Among 
them, renewable ‘clean’ energy has huge 
potential… but there are several problems 
it must overcome.

“This month—a company which 
has, in my opinion, solved one of the 
thorniest problems that’s holding this 
industry back. I think there’s enormous 
potential here—read on and see if you 
agree!”

Wind, solar, and geothermal energy are the 
darlings of the environmental movement. 

These forms of energy are far cleaner than fossil 
fuels. As a result, technology that uses them is 
sometimes called “cleantech.”

Even better, they’re endlessly renewable. As 
long as the Sun keeps burning, there’s energy 
available—sunlight and wind won’t peak!

However, along with their enormous poten-
tial, these energy sources bring large challenges. 

One of the biggest unsolved problems in the 
cleantech industry is the ability to store, manage, 
and tap the power generated by wind, solar, and 
other clean energies. Here’s why.

Energy demand does not occur evenly. Con-
sumers use far more electricity during the day 
than at night. For that matter, even daytime 
demand fluctuates by the hour.

This isn’t a problem for fossil-fuel power 
plants. Natural gas plants in particular can 
be fired up quickly, providing more power as 
demand rises.

But this is not true for renewables. Wind and 
solar power fluctuate with the weather. When 
it’s cloudy or stormy, solar goes down. When the 
wind dies, so does wind power.

And the opposite problem occurs as well. 
Often, there’s more wind or solar available than 
there is demand. During those times, the excess 
energy is unused, and therefore wasted.

It turns out both problems can be solved, if 
we could only…

Build a Better Battery
 

In November 2008, the Wall Street Journal 
published a story entitled “Building a Better 
Battery.” It was amazingly prescient.

The author explained that alternative energy 
sources like wind and solar generate their power 
intermittently. Thus, it’s not always available 
when you need it most. 

This problem is especially acute for wind 
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power, because winds are generally stronger at 
night when power demand is lower. But what if 
it were possible to store wind energy in a reli-
able battery storage system during times of low 
energy demand? 

Then it could be used during periods of high 
or “peak” demand, when utilities charge more 

for energy. In effect, this is energy arbitrage.  

“Companies around the globe,” the article 
said, “are working on a potential solution: bat-
teries that can store wind and solar power and 
release it… at times of heavy demand… 

“[I]n ten years you’ll see every renewable 
energy source be tightly integrated with an 
energy storage system.”

And Lux Research, a think tank that studies 
emerging technologies, estimated that if a mere 
10 percent of wind and solar installations imple-
mented such systems, energy storage could be a 
$50 billion industry.

Renewable Energy  
Storage Systems:  

“An Investment Megatrend”

Fast forward to 2010. Less than two years 
after that Wall Street Journal article, a grow-
ing number of cleantech experts are saying that 
storage systems tied to renewable power sources 
will be the Next Big Thing.

In fact, these experts are saying that the abil-
ity to store and manage power will be a neces-
sary condition for renewable energy to reach its 
fullest potential. 

Hawaii is a great example of this. This state 
has set a goal of utilizing renewables to power 
70 percent of its power needs by 2030. However, 
Peter Rosegg of Hawaiian Electric Company 
recently told the New York Times that “you can’t 
meet these renewable energy goals without bat-
teries of some sort.” 

And John Petersen, an alternative energy 
and battery industry analyst who writes for 
altenergystocks.com, put it this way: “Energy 
storage is the beating heart of cleantech, and an 
investment megatrend that will probably outlive 
us all... 

“The best way to maximize value and reli-
ability of wind and solar is to couple them with 
cost-effective storage to smooth out the vari-
ability and shift power from when it’s generated 
to when it’s needed...(and) every company that 
brings a cost-effective product to market will 
have more business than it can handle.”

The GOLD AND ENERGY ADVISOR is a 
newsletter dedicated to educating investors about 
the investment opportunities in precious metals and 
energy. Unless otherwise stated, all charts, graphs, 
forecasts and indices published in the GOLD AND 
ENERGY ADVISOR are developed by the employees 
and independent consultants employed by The Silver 
& Gold Report, LLC. The accuracy of the data used 
is deemed reliable but is not guaranteed. There’s no 
assurance that the past performance of these, or any 
other forecasts or recommendations in the newsletter, 
will be repeated in the future. The publisher, editor, 
and staff of this publication may hold positions in 
the securities, bullion, and rare coins discussed or 
recommended in this issue. The publisher, editor and 
staff are not registered investment advisors and do not 
purport to offer personalized investment related advice; 
the publisher, editor and staff do not determine the 
suitability of the advice and recommendations contained 
herein for any subscriber. Each person must separately 
determine whether such advice and recommendations 
are suitable and whether they fit within such person’s 
goals and portfolio. GOLD AND ENERGY ADVISOR 
is affiliated with Finest Known, a dealer in rare coins 
and bullion. Mining companies, oil & energy exploration 
and/or oil & energy service companies mentioned or 
recommended in GOLD AND ENERGY ADVISOR 
may have paid or may in the future pay the publisher a 
promotional fee. 

The GOLD & ENERGY ADVISOR is published 12 
times a year by The Silver & Gold Report, LLC, 925 
South Federal Highway, Suite 500, Boca Raton, Florida 
33432 (800-819-8693 or 561-750-2030). Subscription 
rates: Single issue, $19. One year (12 issues), $189. 
Two years (24 issues), $279. 

© 2010 The Silver & Gold Report, LLC. All rights 
are reserved. Permission to reprint materials from the 
GOLD & ENERGY ADVISOR is expressly prohibited 
without the prior written consent of the publisher.

THE GOLD AND ENERGY ADVISOR

EDITORIAL STAFF
James DiGeorgia

Spiros Psarris
Editor
Associate Editor

PUBLISHING STAFF
Jon Longo

Sharol Dell’Amico
Subscriber Services
Marketing Manager

October 2010 — See our website at www.GoldAndEnergyAdvisor.com for our updates, recommendations, and current model portfolio   



Smaller-Scale  
Energy Storage Systems:  
A Potentially Huge and 

Untapped Market

Most of the commentary on energy storage 
is about mega-storage systems that can store 
power to be used by large power plants, feed-
ing energy into the grid as needed. But there’s a 
huge market for smaller-scale renewable energy 
storage.

Here’s an example. Consider a manufactur-
ing facility that powers up its machinery each 
morning. Mornings are high-demand times, so 
the factory gets hit with “peak load” pricing. On 
a kilowatt-hour basis, this can be several times 
what the factory would normally pay. This drives 
its overall energy costs substantially higher. 

But what if that manufacturing facility—or 
shopping mall, or college or university, or big-
box retailer, or sports stadium—had access to 
a low-cost “energy management” system with a 
combination wind turbine and battery storage 
bank? 

The facility would profit in two ways:
• It would generate its own power when 

wind was available, thus drawing less 
power from the grid overall.

• It could save some of the energy pro-
duced during off-peak times and use it 
when most needed, thus shaving its peak 
demand from the grid.

Add these factors together, and the potential 
savings are enormous.

Until now, such a system has not been avail-
able. But as you might have guessed by now, I’ve 
found a company that has created one. 

WindTamer Corporation 
(symbol WNDT.OB):  

Combining Highly-Efficient 
Wind Turbines and Energy 

Storage Systems

WindTamer Corporation is an early-stage 
company, which is why I’m bringing it to your 
attention. I think it has great potential.

On July 7, WindTamer launched a product it 
calls “Power on Demand”—a combination wind 
turbine/battery storage system that is precisely 
what all of these industry experts have been talk-
ing about as the “holy grail” of renewable energy. 

This was more than a product announce-
ment—WindTamer also sold its first system to 
a glass manufacturing facility that was getting 
hammered by “peak load” pricing as described 
earlier.

 A few weeks later, the US Army bought a 
WindTamer mobile, trailer-mounted combina-
tion wind turbine/energy storage system for test-
ing at its Proving Ground Facility in Aberdeen, 
Maryland. The system was jointly designed by 
WindTamer and Army engineers. In addition 
to the trailer-mounted WindTamer turbine and 
battery system, the onboard unit contains solar 
panels as well.

This design allows the Army to rapidly deploy 
power to remote locations for military applica-
tions. Current generators use diesel fuel, which 
is extremely expensive to transport to these 
remote locations (more than $20 per gallon in 
Afghanistan and Iraq, according to one estimate). 

Plus, it’s very dangerous to transport fuel 
in combat zones; the New York Times recently 
reported that over 1,000 Americans have been 
killed in Iraq and Afghanistan hauling fuel. 

It’s obvious why the Army is interested in the 
WindTamer system. 

These two announcements generated barely 
a ripple in WindTamer’s stock price, which has 
been hovering around 25-30 cents per share. But 
I think these announcements could be harbin-
gers of a company about to experience exponen-
tial revenue growth. (And it certainly wouldn’t 
be the first time the stock market totally over-
looked a highly significant development.)

Both Technology and 
Management Experience

One of the things I like about the company is 
the strength of both its technology and its man-
agement.

On the technology side, WindTamer has pat-
ented what it calls a Diffuser Augmented Wind 
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Turbine (DAWT). According to the company, 
the DAWT generates more than twice as much 
power as similarly sized Horizontal Axis Wind 
Turbines (HAWT), which are the traditional, 
propeller-style turbines that are most commonly 
seen. 

WindTamer’s patented diffuser system uses 
both the “push” and “pull” of the wind by cre-
ating two vacuums, one behind the blades and 
another behind the turbine. The two vacuums 

pull the air through the turbine more quickly, 
causing the rotors to turn more rapidly, thus cre-
ating more power.

Also, the vacuum enables the turbine to use 
more numerous, shorter, and lighter blades 
instead of three larger, heavier blades. This 
enables the WindTamer turbine to start produc-
ing power at lower wind speeds than conven-
tional turbines.

WindTamer turbines also continue to produce 
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power at high wind speeds—speeds higher than 
those at which its competitors’ turbines have to 
“furl” (shut down). Therefore, WindTamer can 
make power even at speeds where competitors 
can produce none. 

WindTamer has other important advantages 
over its competitors. For one thing, WindTamer 
turbines operate virtually silently—a big com-
petitive advantage when you consider that con-

ventional, open-rotor turbines have met with stiff 
resistance in a growing number of communities 
because of their annoying sound and vibration.

Also, WindTamers can be installed on poles 
that are much shorter than their competitors’ 
designs. These can lead to fewer zoning issues. 

WindTamer’s minimal vibration also means 
these turbines can be mounted on rooftops. In 
fact, in August WindTamer installed its first two 
rooftop-mounted turbines at Carousel Center, a 
large shopping mall in Syracuse, New York. 

WindTamer also promises to be more popular 
with environmental groups. Open rotor turbines 
are known for killing birds—but WindTamer’s 

blades are housed within an attractive flower-
shaped cone which birds see as a solid form (so 
they don’t try to fly through). The housing also 
eliminates the risk of thrown blades or ice.

Experienced Management

Not only does WindTamer make a turbine 
that has many significant advantages compared 
to its competition, it has also managed to assem-
ble, in a remarkably short time, a solid manage-
ment team. The team has a proven track record 
of both executive and engineering accomplish-
ments in the battery industry—which is obvi-
ously the key to developing a workable energy 
storage/management system.

In fact, WindTamer’s ability to assemble this 
particular management team may be the most 
intriguing part of the story. 

WindTamer has only been trading publicly 
since November 2009. Yet within a 3-month 
period in late 2009 and early 2010, WindTamer 
managed to lure four senior executives from 
Ultralife Corporation (ULBI), a $250 million 
annual revenue designer of battery systems, to 
join a virtual startup. This is a major clue that 
WindTamer is onto something big.  

WindTamer’s CEO and President William A. 
Schmitz was the former Chief Operating Officer 
of Ultralife. During his tenure, Ultralife’s rev-
enues soared from $32.5 million to $254 million. 
Its number of employees went from around 150 
to close to 1200. 

Also coming over to WindTamer from Ultral-
ife were WindTamer’s Vice President of Sales & 
Marketing, Mark Matthews, and Vice President 
of Operations, Adeeb Saba. This team provides 
WindTamer with a wealth of background and 
management experience in energy storage sys-
tems—the perfect complement to WindTamer’s 
wind turbines. One of the first things WindTam-
er’s new management team did was develop a 
system of storing and managing the energy cre-
ated by its high-efficiency turbines.

Not Just Executives,  
But Also Engineers

WindTamer is a startup. An obvious question 
is: How in the world did a startup come up with 

Unlike conventional turbines, WindTamer turbines 
are quiet and unobtrusive. Note turbine on top of 
shopping mall. Photos: WindTamer Corp.
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its technology so quickly?
The answer is that three of the Ultralife exec-

utives who joined WindTamer—Bill Schmitz, 
Mark Matthews and Adeeb Saba—are also engi-
neers. Matthews and Saba have extensive expe-
rience in designing battery systems for a wide 
range of customers, including the US Army. 
(This could explain WindTamer’s ability to intro-
duce a product to the US Army at such an early 
stage in the company’s development, which is no 
easy feat.)

 Mark Matthews is the designer of Wind-
Tamer’s proprietary Power on Demand system. 
Although he is currently WindTamer’s Vice 
President of Sales and Marketing, Matthews 
has a deep background in designing energy stor-
age systems. Among other things, Matthews was 
once Lead Cell and Battery Designer at Ultralife 
Corporation. Prior to that, he was also a lithium 
sulfur dioxide cell designer and a thermal bat-
tery design engineer for two other companies, 
including Eagle-Picher, one of the oldest and 
largest battery and technology companies in the 
world. 

To top that off, immediately prior to joining 
WindTamer, Matthews was VP of Government 
and Commercial Sales for Ultralife. There he 
managed a 15-person direct sales team with over 
50 distributors and agents located on six conti-
nents.

 In other words, the same guy who designed 
WindTamer’s Power-On-Demand system also 
has experience running a large international 
sales force, and will actually be out there repre-
senting, explaining and selling the system. 

 In preparing this report, we did a brief ques-
tion and answer session with Mark Matthews. 
Here’s a transcript.

GOLD & ENERGY ADVISOR: Mark, what 
are the advantages of the Power on Demand sys-
tem compared to just using a wind turbine? 

MARK MATTHEWS: One of the main issues 
for cleantech is the unpredictability of wind. Not 
knowing when and how hard the wind is going 
to blow makes the timing of energy production 
extremely random. It’s one of the bigger issues 
facing cleantech in general, and wind in particu-
lar. 

On the residential side, many utilities offer 

net metering. We can take advantage of that to 
work off a credit system, so that when the power 
is actually generated is not as critical. But when 
we work with a commercial customer that’s 
being billed in a demand format, the timing of 
when we capture and distribute the power to the 
customer determines the maximum savings that 
can be achieved. 

We work with our commercial customers to 
design a system that provides energy to them 
when they need it most, when it most effectively 
reduces their energy costs. Basically, Wind-
Tamer offers a comprehensive renewable energy 
solution that can dramatically lower utility costs.

 GOLD & ENERGY ADVISOR: You sold 
your first Power on Demand system for a price 
of $132,000. We assume the price of each system 
WindTamer sells would depend on the size of the 
facility that purchases the system. If that’s the 
case, the price tag on some systems could be sub-
stantially higher, is that right?

 MARK MATTHEWS: Correct. We are 
working with customers with annual utility bills 
ranging from $50,000 per year to upwards of $1 
million per year. One of the great things about 
our system is that it’s modular, which means 
we can service both small and large commercial 
customers by simply scaling the system appro-
priately. 

We expect to sell systems that range from 
$75,000 with a single turbine and energy stor-
age, on up. A facility with multiple meters and 
demand needs could require a system that sells 
for well over a million dollars or higher.

 GOLD & ENERGY ADVISOR: How much 
higher? What could some of the higher-priced 
Power on Demand systems sell for?

 MARK MATTHEWS: It’s really a function 
of the customer’s utility costs and the type of 
usage. In the coming months I fully expect to be 
working with customers that require a $1 million 
to $2 million and perhaps higher-valued system.

 GOLD & ENERGY ADVISOR: Who is the 
ideal customer for the WindTamer Power on 
Demand system?

 MARK MATTHEWS: The ideal customer is 
one that has inconsistent power usage, higher in 
the day than at night, which is currently being 
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 GOLD & ENERGY ADVISOR: Other than 
manufacturing-type facilities, who are some of 
the other types of users that are showing inter-
est in Power on Demand?

 MARK MATTHEWS: Any entity that is 
paying demand charges on its bill is a poten-
tial candidate for our system. We are currently 
working with schools, universities, retail centers, 
farms, manufacturing environments and sports 
& concert venues. 

Here’s what it boils down to: any user larger 
than residential with inconsistent energy usage 
will benefit from the system.

GOLD & ENERGY ADVISOR: What can 
you tell us about the mobile wind turbine/storage 
trailer you recently shipped to the US Army for 
testing? Is there a specific application in mind 
for this unit, or are there multiple applications?

billed at a ‘demand’ charge. We often find these 
customers work only one or two manufactur-
ing shifts, where the building is not occupied at 
night, or have large equipment that is powered 
on and off throughout the day. It doesn’t hurt if 
they have good wind as well!

 GOLD & ENERGY ADVISOR: What 
kind of maintenance is required for Power on 
Demand?

 MARK MATTHEWS: A core element of our 
energy management system is a battery, so we 
are looking at a finite life on the cells that are 
used. All batteries degrade over time and usage.

WindTamer’s team has quite a bit of previ-
ous experience with batteries and battery main-
tenance, and we offer a full service package to 
insure both the wind turbine and storage system 
are working properly for many years to come.

In Update #962, we issued instructions for 
subscribers who own Apache Corp. (symbol APA) 
and Energy Exploration and Production ETF 
(XOP). On APA, we sold to open the Oct. $100 
calls (symbol APA101016C100). On XOP, we sold 
to open the Oct. $43 calls (XOP101016C43).

In Update #964, we issued instructions for 
subscribers to roll up hedges on Pioneer Natu-
ral Resources (PXD) and Bill Barrett Corp. 
(BBG). On PXD, we rolled up the Sep. $60 
calls (PXD100918C60) to the Oct. $60 calls 
(PXD101016C60). On BBG, we rolled up the  Sep. 
$35 calls (BBG100918C35) to the Oct. $35 calls 
(BBG101016C35).

In Update #965, we sold our Hess Corp. (HES) 
shares. Our profit was $598, a return of about 
12.16% in a short time. 

In Update #966, we noted that we were get-
ting several options assigned: Sandridge Energy 
(SD), Noble Energy (NBL), and Hess Corp. (HES).

In Update #967, we listed the options expi-
rations and profits we made in September. Our 
total profits were $1,253 this month: $262 from 
expiring options, and $991 from assigned options.

In Update #968, we issued instructions for 
subscribers who were short the Sep. $62.50 put 
on Anadarko Petroleum (APC). We rolled up this 
put (symbol APC100918P62.5) to the Oct. $60 

put (APC101016P60).

In Update #969, we closed our Hess Sep. $55 
put. We sold for $3.30 and bought back for $.04.

In Update #971, we issued instructions to 
hedge Devon Energy (DVN) and Occidental 
Petroleum (OXY). On DVN, we sold the Oct. $65 
calls (DVN101016C65). On OXY, we sold the Oct. 
$80 call (OXY101016C80). 

In Update #973, we issued instructions to 
hedge Devon Energy (DVN) and Berry Petro-
leum (BRY). On DVN, we sold to open the Oct. 
$65 calls (DVN101016C65). On BRY, we sold to 
open the Oct. $30 calls (BRY101016C30).

In Update #975, we issued hedge instruc-
tions for subscribers who own EOG Resources 
(EOG). We sold to open the Oct. $95 calls 
(EOG101016C95).

In Update #977, we issued instructions to 
roll up our hedges on Occidental Petroleum 
(OXY), Bill Barrett Corp. (BBG), and EOG 
Resources (EOG). On OXY, we rolled up the Oct. 
$80 calls (OXY1016C80) to the Nov. $80 calls 
(OXY1120C80). On BBG, we rolled up the Oct. 
$35 calls (BBG101016C35) to the Nov. $35 calls 
(BBG101120C35). On EOG, we rolled up the Oct. 
$95 calls (EOG101016C95) to the Nov. $95 calls 
(EOG101120C95).

Portfolio Update
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employees and production. This implies a surge 
of new orders could be on the horizon.

Takeovers In The Wind 
Industry

Also, over the last couple of years there’s been 
a flurry of takeovers of wind-related companies. 
Large international companies are seeking to 
gain entry into the wind energy business. 

United Technologies, General Electric, 
Exelon, and other large companies have acquired 
wind turbine makers, wind turbine component 
manufacturers, wind farm operators, and other 
companies. Schneider Electric, a global leader in 
power and control systems, recently purchased 
Xantrax, a Canadian maker of products that 
convert power from alternative energy sources 
into power that can be accepted by electricity 
grids. And a published report in February indi-
cated that Siemens, Europe’s largest engineering 
group, is seeking to acquire wind turbine compo-
nent manufacturers. Reports indicate that Sie-
mens wants to be one of the three largest forces 
in the wind energy business. 

While I’m not saying WindTamer is a take-
over target at this time, it’s certainly easy to 
imagine WindTamer becoming a takeover pos-
sibility down the road, if its turbines and “Power 
on Demand” system take off. For now, Wind-
Tamer seems to have the right product with the 
right management team at the right time.

As I write this, WindTamer’s market capital-
ization is in the area of $25 million with a stock 
price around 25 cents. With a product line that 
includes systems that could sell for $1 to $2 mil-
lion apiece (see Mark Matthews’ comments in 
the Q&A section), in an industry that should 
continue to show relentless growth in the years 
ahead, we can envision WindTamer trading at 
several times its current price over the next 
12-18 months if “Power on Demand” proves to be 
a hit. And farther down the line, I wouldn’t be 
surprised to see WindTamer attract the interest 
of a much larger company as a takeover target.

This is a small company, and if you invest, 
use risk capital only. But at its current low price 
and high potential, even a small investment 
might produce a substantial return. It deserves 
a close look.

MARK MATTHEWS: The mobile unit pro-
vided to the Army is designed to replace 2-10 
kilowatt generators currently in use. There are 
many applications for this product, but the ini-
tial thought is to use the mobile unit for radio 
communications retransmission sites by directly 
replacing the generators. 

These are called “retrans” sites; they’re 
unmanned radio repeater stations. Currently, 
they require daily to weekly refueling visits. So 
you can see that our mobile unit will not only 
save significant money on diesel fuel, but they’ll 
also save time and logistical costs associated 
with transporting and refueling the generator, 
not to mention the risk associated with these 
regular visits. 

Our trailer can generate both wind and solar 
power and then store it for use as required. The 
unit we delivered to Aberdeen Proving Ground 
is currently being tested in several other capaci-
ties. One of the more interesting applications 
is to use the unit as part of an electric vehicle 
recharging station.

[This ends the Q&A.]

Preparing to  
Ramp Up Production

WindTamer recently moved its headquar-
ters to a new, larger facility that includes 5,000 
square feet of office space and 15,000 square feet 
of manufacturing and warehouse space. This 
facility is part of a larger 200,000 square-foot 
building that WindTamer said “provides addi-
tional opportunity for expansion.”

Then in August, WindTamer CEO Bill 
Schmitz, while attending the unveiling of a 
WindTamer turbine that had been installed at 
Marywood University, said that the company 
was also looking at expansion opportunities in 
Pennsylvania. The Wilkes-Barre Times Leader 
reported that Schmitz was touring possible man-
ufacturing facilities in northeast Pennsylvania 
that could employ as many as 400 people over 
the next three years. (WindTamer currently has 
around 25 full-time employees and uses up to 
100 subcontractors, according to the company.)

 These two developments could be clues that 
WindTamer is anticipating a rapid ramp up in 
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