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Silver seems like the Rodney Dangerfield of pre-
cious metals. It just gets no respect.

Few mainstream analysts follow it. Why? 
Perhaps because of all the precious metals, sil-
ver seems to attract the most conspiracy theorists. 
Nobody wants to be associated with a loony group 
like silver bugs.

Not only that, its fundamentals are far stronger 
now than they were during its peak in 1980. Nev-
ertheless, it still hasn’t returned to its 1980 high 
(unlike gold and platinum, both of which have shat-
tered price records in the past couple of years).

Strangest of all, of the four primary precious met-
als, silver is by far the least expensive—even though 
it’s now rarer than gold. (Yes, you read that right.) 

All of this means one thing…

A Great Opportunity for Us!

The silver market has changed dramatically in 
the last few years. Like any other market shift, this 
creates losses for some investors, and big profit oppor-
tunities for others.

I believe the silver market’s changes will soon 

make a lot of its current struggles obsolete. That’s 
my topic this month!

We’ll start by discussing…

The Growing Demand  
for Silver

Unlike gold, which is primarily a monetary metal, 
silver’s demand is mostly industrial. Investors buy a 
lot of silver too, as we’ll see in a moment. But most of 
the metal’s demand comes from industry.

Silver is made into a mind-boggling variety of 
products. The industry’s collective appetite for silver 
is called fabrication demand. It can be divided into 
four primary categories:

Photographic uses (24 percent)• 
Jewelry and silverware (36 percent)• 
Electronics and batteries (17 percent)• 
And other uses (23 percent).• 

Each of these categories has changed significantly in 
the last few years.

Photographic demand is declining. This is no 
surprise. As digital imaging has grown more popular, 

“Is Silver in a Bear Market?”
“Silver had quintupled from its lows 

six years ago. However, it’s tumbled over 
the last few months, and it’s down over 
20 percent from its highs. Usually, this 
would mean a bear market is upon us.

“I prefer another interpretation. 
I think we’ve just been handed a 
whopper of a buying opportunity. 
The metal’s fundamentals are rock-
solid, and I wouldn’t be surprised to 
see silver hit $50 within a few years. 

“The reasons for this are our top-
ic this month!” James DiGeorgia, Editor
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there’s less demand for silver halide and other silver-
based films, papers, and solutions.

However, there is a surprise in this decline. Pho-
tographic demand isn’t going down as fast as many 
analysts expected. (It actually increased in Japan 
last year.) 

Nor is it having the big impact on prices that the 
silver bears had predicted. This is primarily because 
as photographic demand has decreased, photographic 

scrap supply has decreased as well. More on this 
later.

Jewelry and silverware demand is increasing. 
This has also surprised some analysts, because this 
has occurred even while silver’s price has been going up.

When you consider precious metals overall, it 
makes sense. Even though silver jewelry has become 
more expensive, gold and platinum jewelry prices 
have ballooned even higher. This makes silver more 
attractive by comparison. 

Thus, jewelry and silverware demand increased 
by some 19.8 million ounces last year.

Electronics and batteries use a lot of silver. The 
metal is an excellent conductor of both heat and elec-
tricity. It also has properties that make it particularly 
suitable for microcircuits, especially in membrane 
switches (found in cell phones, computer keyboards, 
and many appliances). This demand increased by 7.3 
million ounces last year, and is projected to increase 
by about the same amount this year.

Lastly, there are many other uses for silver. 
This is obviously a catch-all category. It represents a 
bewildering number of sub-categories, because…

Silver Has a Staggering 
Variety of New Uses

Silver’s unique characteristics allow manufactur-
ers to create an almost unimaginable variety of prod-
ucts. This is one of the most exciting things about 
the metal, especially with the long list of new silver-
based goods ooding onto the market.

First, there’s electrical power generation. 
Silver is heavily used in solar power, considered the 
most “green” of energy sources. For example, pho-
tovoltaic solar panels use silver bus wires to gather 
the electrical power from the silicon cells. According 
to GFMS’s World Silver Survey, this industry’s con-
sumption alone will grow to about 8 million ounces of 
silver this year.

Another interesting use is solar thermal energy. 
Silver-coated mirrors are constructed in parabolic 
shapes. These concentrate the sun’s energy onto a 
pipe that runs along the focal point of the parabola.
This idea has been around for a while, but there 
has always been a problem: how do you collect the 
energy? 

A new technology from Schott Solar, Inc. solves 
this problem. As you see in the photograph on the 
next page, a silver mirror array focuses the Sun’s rays 
onto a steel pipe. The pipe sits inside an evacuated 
tube made from special heat-resistant glass, which 
prevents the pipe from losing energy to the air.

Inside the pipe is a liquid, which is heated to 
almost 752 degrees. The liquid then drives a steam 
turbine, which makes electricity.

There are currently nine solar plants in California 
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Silver has become known 
as one of the most effective 
antibiotics ever discovered, 
far superior to almost any 

other compound or element.
The white metal destroys the cell walls of bacte-

ria, fungi, and other microbes. It’s quick and devas-
tatingly effective, with a 99.9 percent kill rate against 
almost all forms of microbiotic life. And scientists 
believe that silver is unlike other types of antibiotics 
in an important way—microbes cannot become resis-
tant to silver’s destructive ability. 

At the same time, human cells aren’t harmed by 
silver. In fact, the human body is almost completely 
oblivious to it. No allergenic or toxic effects have ever 
been documented. (The only side effect is that your 
skin might become discolored if you swallow large 
amounts of it.)

As you can imagine, there are countless applica-
tions for a substance like this...

And industry is using it to 
create an overwhelming 
variety of new products.

For example, the AGC Flat Glass company has 
announced its new ‘AntiBacterial’ glass. The firm 
says this silver-based glass kills 99.9 percent of bac-
teria and stops the spread of fungi. The glass is aimed 
at hospitals and other health care facilities, for obvi-
ous reasons. 

Also, a company called Autron has begun coating 
its low-surface-temperature radiators with a silver-
ion finish. This prevents the bacterial buildup that 
is so common on these heaters. Other companies are 
adding silver to dehumidifiers, air purifier machines, 
and more. 

Vacuum cleaners are another example. Several 
manufacturers, including the Korean giant Samsung, 
are using silver to kill mold, fungus, bacteria, and 
dust mites in the air filters. This purifies the air that 
is blown back into the living space.

And speaking of Samsung, it’s one of several 
appliance manufacturers who are starting to use a 
lot of silver in their appliances. For example, Sam-
sung sells a line of refrigerators that are self-sani-
tizing thanks to silver ions in their materials. It also 
has a washing machine that releases silver ions into 
the water to sterilize and freshen clothes.

There’s even a company called EcoQuest that sells 
a small wall appliance called LaundryPure. This gad-
get uses silver and oxygen to clean clothes without 
laundry detergent, bleach, or even hot water.

using this technology. They produce 354 megawatts 
per hour, which is enough to power 250,000 homes. 
Three more 50-megawatt plants are being constructed 
in Nevada and Andalusia, Spain.

These plants are cheap to operate. New refine-
ments are bringing the cost of electricity down to six 
cents per kilowatt-hour, or less. The only mainte-
nance required is to wash the mirrors occasionally. 

Schott estimates that setting up these power 
plants in just one percent of the world’s sunbelt des-
erts would meet global energy needs. With the grow-
ing emphasis on “green” energy sources, this idea 
sounds like a winner—and it relies on silver.

In a related use, silver is also in demand as a 
green building material. For example, Alpen Inc.’s 
silver-coated window glass was recently chosen as 
one of the Top 10 Products of 2007 by the editors of 
Environmental Building News.

Alpen uses silver to make windows with the 
highest insulation available. The windows have two 
panes of glass with a thin film suspended between 
them—so thin, in fact, it’s invisible to the eye. This 
film is coated with fine silver particles, and reects 
heat exceptionally well. 

To understand how revolutionary these windows 
are, consider the building industry’s measurement 
of winter performance: an exterior temperature of 
zero degrees (with a 15 mph wind) and an interior 
temperature of 70 degrees. Under these conditions, 
an ordinary single-pane window would register at 
16 degrees on the inside. One of Alpen’s silver-based 
windows registers at 63-64 degrees—the equivalent 
of almost 16 panes of normal glass.

Silver has a vital role in the growing high-insu-
lation window industry. Not only does silver has the 
highest thermal reectivity, it also has the highest 
transparency of all the sputtered metals, without any of 
the color change found in other metals. In fact, Alpen’s 
CEO Robert Clarke has said it’s almost irresponsible 
for a window company to not use silver today. He said, 

“If you want high light transmission in the human eye 
spectrum and heat reection also, then silver is over-
whelmingly the best material to do that.”

Silver is also the best material to use in another 
vital application…
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similar problems.
In addition to these, there are many direct med-

ical uses for silver as well. For example, a company 
called Nucryst Pharmaceuticals recently received 
FDA approval for a new silver-based antibacterial 
cream. It’s so powerful that it’s only available by pre-
scription.

Then there’s QuikClot, a silver/calcium powder 
that stops bleeding on contact. This was originally 
developed for the military, but is now being used by 
civilian paramedics and other quick-response personnel.

Another example is the new line of medical fab-
rics called Silverlon. These are being used to manu-
facture a variety of items, from antibacterial wound 
dressings to medical transport blankets. Studies have 
shown that these fabrics not only kill microbial life, 
they also reduce pain (thanks to silver’s conductive 
properties). Perhaps most importantly, patient trials 
have shown Silverlon accelerates wound closure by 
20 to 40 percent.

Silverlon is only one example of the growing 
number of silver textiles. The white metal not 
only kills microbes, it also reduces odors and in cer-
tain designs can even be used to generate warmth. 
Manufacturers are now producing a broad range of 
textiles, from athletic clothing to military gear to 
hunting apparel. (Hunters like clothes that control 
their scent, to avoid disturbing wildlife.)

Silver’s thermal conductivity allows designers to 
make clothing that can distribute either heat or cool-
ness, depending on the application. We’re now see-
ing silver textiles used to make heated gloves, hats, 
underwear, even motorcycle jackets. The US military 
is deeply interested in this clothing, but there is a 
large market in civilian applications too.

In addition, multiple companies are using silver 
to make antistatic fabrics. These include everything 
from antistatic rugs (for oxygen-rich environments 
like hospitals) to the ‘X-Static’ line of socks and 
underwear—which (believe it or not) is now a $50 
million market.

Then there are the industrial products based 
on silver. For example, a company called Flowcrete 
is marketing a silver-based polyurethane ooring 
resin. Floors coated with this material are chemically 
resistant, anti-slip, steam cleanable, and are sturdy 
enough to withstand forklift traffic. For the life of 
the oor, silver ions are constantly migrating to the 
surface, so the oor disinfects itself. And heavy wear 
doesn’t affect its performance (not even scuffing or 
scratching). 

As you can imagine, there’s a long list of compa-
nies who can benefit from self-disinfecting oors in 
their plants. Flowcrete’s customers include food com-
panies like Nestlé, Kellogg’s, Kraft Foods, Coca Cola, 
and Cadburys. Pharmaceutical customers include 
Schering Plough, Merck, Glaxo Smith Kline, Pfizer, 
and Bayer. And there are many others besides these.

Silver demand is also increasing from chemical 
manufacturing. For example, silver’s use as a cata-

Another new product is called Silvatec, a silver-
based antibacterial hand soap. The soap even kills 
Methicillin-Resistant Staphylococcus Aureus (MRSA), 
a virulent ‘superbug’ bacteria commonly found in hos-
pitals. MRSA is resistant to most conventional anti-
biotics, but silver destroys it completely.

Now medical-supply companies are adding silver 
to catheters, stethoscopes, ventilator tubes, hospital 
ward furniture… practically every piece of equipment 
used in a hospital, including the pens and clipboards 
the doctors carry around. 

And hospitals aren’t the only places threatened 
by superbugs like MRSA. The Tulsa County Jail 
recently used silver-based disinfectants to knock out 
an MRSA problem among its inmates. The jail used to 
get a new MRSA infection every 2-3 days. Now it has 
none, and the silver-based products it used are being 
tested by 14 other correctional facilities to eradicate 

Portfolio Update
In Update #539, we discussed our short puts on 

Suncor Energy and Occidental Petroleum. We had 
sold short the SUSL and OXYSP puts, and bought 
the stocks when the puts were assigned.

In Update #541, we issued instructions for sub-
scribers who owned Suncor and wanted to hedge. 
We sold the August $60 call (symbol SUHL).

In Update #543, we issued hedging instructions 
for owners of Occidental Petroleum (OXY) and Ana-
darko Petroleum (APC). For APC, we sold the July 
$70 calls (APCHN). For OXY, we sold the Aug. $80 
calls (OXYHP) against the stock, and the Aug. $90 
calls (OXYHR) against our $60 January calls.

In Update #547, we shorted a put on Energy 
Exploration and Production ETF (XOP)—we sold 
to open the September $52 put (XOPUZ). We also 
took off our hedge for Talisman Energy (TLM)—we 
bought to close the Oct. $17.50 call (TLMJW).

In Update #550, we hedged our positions in 
Devon Energy (DVN) and ConocoPhillips (COP). On 
DVN, we sold the September $105 calls (DVNIA). 
On ConocoPhillips, we sold the September $85 calls 
(COPIQ). 

In Update #553, we hedged our positions in 
Apache Corp. (APA) and Noble Corp. (NE). On 
APA, we sold the Sept. $120 calls (APAIU). On NE, 
we sold the Sept. $55 calls (NEIK).

In Update #554, we discussed our short puts on 
XTO and BBG, and the calls we sold on APC, OXY 
and SU. We discussed our puts being exercised, and 
the premiums we made from the calls expiring. 

In Update #555, we discussed our options on 
Kimberly Clark (KMB) and General Electric (GE). 
On KMB, we kept the premiums from the puts 
we sold, and also sold the September $65 calls 
(KMBIM). On GE, we rolled up our August $29 
calls to the Sept. $31 calls (GEIC).
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lyst has grown 30 percent in the last five years. Silver 
is used to make ethylene oxide (a chemical commonly 
used to sterilize medical equipment and food), ethyl-
ene glycol (mostly used to manufacture polyesters), 
and formaldehyde.

Then there’s one of the most exciting uses for the 
metal…

Microelectronics is a huge 
growth market for silver.

We’ve all seen electronic gadgets get smaller and 
more powerful over the years, but it’s getting difficult 
to manufacture circuits and wires on a small enough 
scale. Silver ink circuitry is a revolutionary solution 
to this problem. 

In this technique, silver powders are 
mixed with ink, and sprayed onto a sub-
strate. The substrate is then fired, which 
fuses the ink into fine wires and makes a 
circuit.

Researchers are experimenting with 
a variety of metals for this, not just silver. 
But silver has some definite advantages 
in this—it fuses at a lower temperature, 
and is less expensive than many other 
materials.

This can be a tremendously disrup-
tive technology. How much cheaper will 
electronics become, when manufacturers can print 
circuits using an inkjet printer instead of the com-
plicated factory equipment and materials that are 
necessary now?

This technique is already playing a role in RFID 
(radio frequency identification) tags. RFID tags 
broadcast a unique ID number when prompted by a 
nearby radio source. They use a at, silver antenna 
to send the data.

These tiny circuits are already a huge trend in 
American industry, and rapidly getting bigger. For 
example, Wal-Mart is pushing its suppliers to have 
RFID tags on all their products. Under this system, 
the store’s goods ‘announce’ themselves to computer-
ized inventory systems when they arrive at the load-
ing dock, and they ‘say goodbye’ to scanners as they 
leave through the front doors. Computers then cal-
culate remaining inventory levels and re-order stock 
appropriately. This automates the entire stocking 
and restocking process.

Many other companies are doing this besides 
Wal-Mart. Other non-commercial entities are start-
ing to integrate RFID tags as well, including the US 
Department of Defense.

Eventually, RFID tags will replace UPC codes. 
Each tag contains silver—and an estimated 33 bil-
lion tags will be manufactured annually by 2010.

Analysts have predicted 
revenues from silver inks 

for RFID antennas alone will 
exceed $880 million by 2015.

Researchers are creating some very innovative 
applications for silver. There’s a professor in Cam-
bridge University who has been experimenting with 
silver-particle holograms: designs that can change 
color or appearance depending on their environment.

For example, a diabetic could have contact lenses 
that change color when his blood sugar gets to dan-
gerous levels. Or a swizzle stick could say “spoiled” 
when dipped into a container of milk that’s going bad. 

Or a holographic badge could say “Unsafe 
to drive” when a person’s blood alcohol 
level is too high.

Meanwhile, researchers in North 
Carolina State University are working on 
tiny circuits that can be screen-printed 
onto clothing. The US military wants 
garments that can radio back informa-
tion about their wearers (especially vital 
signs like respiration and temperature). 
There are many other potential applica-
tions for this too.

This technology is expected to spawn 
entire new industry niches. For example, silver-ink 
exo and gravure printing hardly exists now, but it’s 
predicted to become a $530 million industry by 2015.

And we haven’t even discussed the growing num-
ber of other uses for silver, such as water purifica-
tion… wood preservation… building materials… food 
preservation… and so on. 

But you get my point. As all these products come 
to market…

Silver’s Usage Will Grow 
Explosively!

And remember, most of these uses are brand-new. 
As they grow, they will add to the 712 million ounces 
of fabrication demand that already exists. That’s one 
of the reasons I’m so excited about the white metal’s 
potential. 

But this is looking into the future. Let’s take a 
closer look at silver’s fundamentals right now.

Silver Supply

An RFID Tag
Credit: Wikimedia
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Silver comes to the market from three sources: 
mines, scrap recovery, and government sales. Let’s 
discuss these in reverse order.

Government sales used to be a significant force in 

the markets, but not any more. Many governments 
used to have strategic silver reserves, but over the 
years, these stockpiles have all been sold into the 
markets. Today they’re gone.

For example, after World War II the United 
States government had over two billion ounces of 
silver. Today, it has none. That’s why the Mint has 
to buy silver on the open market to make US Silver 
Eagle coins. (And as you might remember from the 
June issue, the Mint is apparently having trouble 
getting the silver it needs. That’s why it has started 
rationing coins.)

Today, only two governments have any silver 
worth reporting: India (with 19.1 million ounces) and 
Mexico (with 7 million ounces). Neither government 
has sold an ounce for more than a decade, so there’s 
little reason to believe they’ll start now. 

As for scrap recycling, this is about one-third of 
silver supply.

Scrap recovery is caught in a tug-of-war between 
conicting forces.

On the one hand, silver’s rising price would 
encourage the melting and recycling of old silverware 
and other items. This would push supply up.

On the other hand, the decline in photographic 
demand has hurt scrap recovery. It turns out that 
over half of all silver halide film (hospital X-rays, 
Hollywood movie footage, and so on) has its silver 
extracted and sold back into the market.

This means that as photographic use of silver 
has declined, scrap recovery is affected too. For each 
ounce of photographic demand that is lost each year, 
about one-half ounce of scrap supply is lost as well.

Scrap supply growth is also restrained by the 
small amounts of silver used in many applications. 
For example, even though silver’s price has shot up 
in the last few years, it’s still not cost-effective to tear 
apart the doors of junked cars just to get their silver-
tipped power window switches.

So scrap supply has been increasing slowly, but 
not as much as the bearish analysts have predicted.

Now we come to the most important source of silver…

Latest prices as GEA goes to press—
August 19, 2008
Comex spot silver contract:   $ 13.14
Comex spot gold contract:     $ 810.00
Nymex spot platinum:    $ 1,339.00
Nymex spot palladium:   $ 285.00
Nymex Light Sweet Crude Oil:  $ 113.00

Special Offer: 

Proof Silver Eagles (100 Coins) 
 Unopened in Original Mint Sent Box. 

In original Mint holders, 
 ALL original and NOT opened. 

PF70 trends price from $185-$265 each.
Your Price: Only $4,100 per 100-coin box

Morgan Silver Dollars MS 65 
PCGS/NGC Graded & Certified 

Very high end, hand-picked by James DiGeorgia.

MS 65 Morgan Dollars sold in the 1980s at $600
Your price: Only $190 each

Prices subject to change and/or availability.
Prices provided by Finest Known.

Call (866) 697-GOLD (4653)
Put GOLD in your IRA

If You’re a Gold & Energy Advisor Subscriber
We Pay Your First Year’s Fees!

Call Now

Scrap Supply (millions of ounces)
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Silver Mining Supply

This provides about two-thirds of the market’s 
silver each year.

 As a mined commodity, you might expect silver’s 
supply to shoot upward as its price rises. After all, 
the higher price makes it more profitable to discover 
and develop more deposits.

That’s true as far as it goes, but there’s another 
factor to consider. Among all mined commodities, sil-
ver is very unusual. Most of it is a byproduct from other 
mining operations (primarily lead, copper, and zinc).

So even though silver prices have increased, mines 
won’t necessarily produce more of it. In fact, if base 
metal prices drop, these mines will be forced to shrink 
their operations, potentially producing less silver.

That’s why silver mining supply is only up about 
seven percent since 2001, while silver’s price went up 
over 500 percent from its lows that year.

The bullish implications for this are obvious.

Supply vs. Demand: A Surprise

What do we get when we graph supply versus 
demand? A picture that again reveals silver’s unique-
ness.

As you can see, supply and demand crossed dur-
ing 2005-2006. Before that time, demand was out-
stripping supply. Now, the opposite is true.

So how can this be bullish? Let’s look at the data 
in a different form.

As you can see, silver was in surplus during the 
1980s, and then went into a deficit in the 1990s. It 
remained in a deficit until about two years ago.

But silver is a physical asset traded on a free 
market. There’s really no such thing as a surplus 
or deficit—for each buyer, there’s a seller, and vice 
versa. What then do these numbers represent?

They represent another factor that makes silver 
unique among commodities: investment demand. Sil-
ver is unique because it is in demand both by indus-
try and by investors. (Gold, platinum, and palladium 
have this characteristic as well, but silver is more bal-
anced between investors and industrial consumers.)

So when silver is in a surplus, there is more silver 
being sold than industry is consuming. Thus, inves-
tors are buying. Conversely, when silver is in a deficit, 
industry is consuming more than the mines and recy-
clers are producing. Thus, investors are selling.

This makes it sound that investors are a passive 
group that ‘fill in the gaps’ in the silver market, but 
the opposite is true. Silver investors tend to be pas-
sionate, and they play a large role in determining 
price trends.

In fact, their buying or selling of silver tends to 
drive the market.

When investors are entering the market, silver 
tends to be bullish. We saw this during the 1970s, 
ending in 1980 in a spectacular run up to $50.

When investors are losing interest in the market, 
they start to divest, and silver becomes bearish. We 
saw this when silver had a long, deep slump from the 
early 1980s until the mid-1990s.

Now investors are pouring into the market again. 

Mining Supply (millions of ounces)

Silver Supply and Fabrication Demand 
 (millions of ounces)

Silver Surpluses and Deficits (millions of ounces)

Silver Surpluses and Deficits (millions of ounces)
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We see this in silver’s spectacular run from a little 
over $4.00 in 2001 to over $20 earlier this year.

When will this run be over? Many analysts have 
expressed doubt that such a huge bull trend can be 
sustained, but I think they’re wrong. 

As I mentioned earlier, the silver market has 
changed. In fact, there have been several huge shifts 
in the market over the last few years.

The first comes from investor demand. In just 
the last few years, several silver Exchange Traded 
Funds (ETFs) have become available. These are mas-
sive trusts which buy and store physical silver, and 
sell shares in the hoard.

Previously, it was very difficult to invest in physi-
cal silver on a large scale. I’m a passionate advocate 
of silver bullion and rare coins, and with good reason. 
They are one of the best possible ways to invest in the 
white metal.

Nevertheless, I recognize that many investors use 
IRAs and 401K plans as their primary investment 
vehicles. And until a couple of years ago, it was very 
difficult (if not quite impossible) to include physical 
silver in these plans.

But now, it’s different. ETF shares are bought 
and sold on the AMEX just like other equities. And 
they’ve been wildly successful. The iShares ETF alone 
has gone from nothing to over 200 million ounces of 
silver in just two years. And there are other silver 
funds besides this one.

This has several implications. Number one, a lot 
more investors are able to buy silver now. This has 
brought a huge number of new investors into the sil-
ver market.

Number two, this is physical silver being taken 
off the market. If the new investors were speculat-
ing in futures, options, or mining stocks, the physi-
cal silver market would be relatively unaffected. But 
these investors are creating new demand for physical 
silver, which is hammering the supply/demand curve 
for physical users of the metal.

And as shown in the chart below, the physical mar-
ket was already in trouble before the ETFs  launched.

Remember, silver was in a supply deficit for 15 
years (from 1990 to 2005). During this time, demand 

exceeded production. The deficit was met by govern-
ments and investors divesting their stocks into the 
melting pots of industry.

Now those stocks have become dangerously low. 
Twenty years ago, there were 51 weeks of demand in 
inventory. Today, there are less than 15.

Which is why I said earlier that…

Silver Is Now Rarer 
Than Gold!

It sounds strange, but it’s true. There is more gold 
in above-ground inventories than silver.

Gold is stored by central banks, by market 
exchanges, by industrial users, and by investors. Yet 
central banks alone have about 32,000 metric tons of 
gold in their vaults. That’s roughly one billion troy 
ounces of gold—which is about the same as all the 
known global silver inventories.  

Silver is indeed rarer than gold. But it’s available 
at less than two percent of gold’s price.

Summary: Supply is rising, but very slowly. 
Unlike other commodities, silver’s soaring price has 
not driven up supply dramatically. Demand is poised 
to explode upwards, thanks to countless new indus-
trial applications and growing investor participation 
in the market. Above-ground supplies are near his-
torical lows; the stockpiles which fed the ravenous 
15-year physical deficit are used up and gone. 

And here we are, presented with a nice 20 percent 
drop in the price.

Is this really the beginning of a bear market? Or 
is it a great buying opportunity instead?

I think you know my answer!

I think silver’s fundamentals are very exciting. If 
you don’t own some already, my rare coin com-

pany Finest Known can recommend some coins 
with great long-term investment potential. And I 
do recommend you have a good position in silver.

However, keep one thing in mind. If silver 
has a weakness, it’s that industrial demand will 
decrease if the global economy goes sour.

That’s why I always recommend you diversify. 
A good position in silver will allow you to profit 
when the global economy is booming. A good posi-
tion in gold will allow you to profit handsomely 
as Congress debauches the dollar. A good position 
in some carefully chosen energy stocks will allow 
you to profit from the ongoing shortage of cheap oil. 
And you should always hedge your portfolio with 
options and the other strategies we recommend.

Here in GEA, our goal is to help you make 
money regardless of what the economy is doing. 
To do this, we use a thoughtful, well-balanced 
approach. I recommend you do the same!

Government and Exchange Silver Inventories 
in Weeks of Demand


